ADVANCED OFFICE
SOLUTIONS OF LOCKHART

Muarch 17, 2000

Annestte Gardner, President
American Billing Svstermns

13809 Research Blvd.. Suile 705
Avistin, Texas P70

Dy Annetie:

1 am writing to inform you that iy billing service s now at the point to where 1
can guit my full time job, which | have done as of today, to fulfill my dream of self-
emiployment, Many thanks to you and the wonderful staff of American Billing Systems. |
could not have achieved this goal wiathout all of you!

Now that 1 am in this position, [ am looking forward to helping ABS with
incoming calls from potential licensees whe are looking to be in the pesition Lam now i |
feel [ am positive and :'u-_L,q,uu.. and can portray these qualities to the licensdées fo help them
achieve the same goal and to assure them they really can do il 1am also willing to u;w_ak at
future classes here in Anstin to be 4 positive influence and to actually be “in person™ to tell my
story of Success.

I look forward to my future and, again, thank vou for your endless support,

Sincerely,

Ko Cuuds.

Lisa Guertin

Coigity Bead 179 Wes, U0 Box 1086, Lockhart, Texus 7TR64d « OHfice (3150 3764413 » Fax (812} 576 |5k



Accelerated Cashflow Solutions
-

10220 Esthner
Wichita, KS 672049
CHfee: [316) 7209-6610
« [B7T) 427-0124

Fax: (316} TT3-0710
January 18, 2001 neifertigswhellnet

Mr. Jason Havs

Mr. Lenny Welch
American Billing Systems
13809 Hesearch Blvd,
Suite #705

Austin, TX TB750

Diear Jason and Lenny:

I have signed my second PAC contract for 2001, It is with a booking agent in California,
He is one of many that we had coniacied last fall. After months of conversation, he
agreed that this is something he wanted to offer. We have designed customized
brochures for him to mive to hig clients explaining the program.

Jenuary storts & busy season for him and we are confident that this is something that will

be & great service for him and his cestomers. We hope that his busy season will create a
busy vear for us as well,

Sincerely,

:’{\? — flff;-.-. I.-'Lc 1L

Linda MNetfert, CCFS
Director of Marketing & Client Services



Ted A. Jackson
2112 Haas Ln
Austin, TH 78728
Phone &12-980-3206
Cell 512-885-4373

The proscription te pour fnancial pein
Professional Cash-Flow Management

July 26, 2001

Amercan Biling Sysiems
13740 Research Blvd,, Bidg. Q-1
Austin, TX 78750

Subject; Buccess Slory

And the beat goes on. | have been gaing out on Tuesday, Wednesday and Thursday of each waek cold
calling doclor's offices, this can make your days long and depressing. About three weeks ago | was in the
Pflugerville area and as is my custom | drove through a shopping canter looking for doctors and
chiropractors that | had not called on aiready. | noticed 8 new chiropraciic office fhat had not opened yet. |
slippad Elactronic Claim Filing and Patient Paymant Plan brochures under the door. Each tima that | was
in that area | stopped by and the papers where missing. | didn't know if the doctor got them or reed ihem
or threw them away. So | did what any ABS trained llcensee would do, | laft some more. Finally on
Tuesday of this week, today i Thursday, | noficz that someone had been moving things around and so |
tried the door. I opened and | went in, bui it seemed that ne one weas in the office. | walked through the
rooms and found Kim the receptionlst in the back and ask to see the doclor,

After he said you're the one that kept feaving that stuff, tell me about it? We 1alked about his business and
what he wanted it to be in the further, | offered to do a proposal for him and come back that afternoon, |
went home and called Steven at ABS and he helped me find and complete evenything | needed to get the
proposal outl in-a hurry, 1t's not like he didnt have ime see me | thought. Bul, when | came back he was
with a pallent and | had 1o do something | would never recommend or do agaln, leave the proposal with
the receptionist and make an appointment for Wednasday moming. When | showed up on Wednesday he
was axciled and wanted to talk about pricing. Afler going over the proposal with him we setlied and he
signad on Thursday, July 26, 2001 with & promise fo recommend me to him friend that is opening on
August 15, 2001. | laft thare with 12 supper bills on his new patients.

Things wara getting pratty low and | don think | would stil be in the business afler so much

disappointment if it were naot for the steff at ABS. Steven and Helen have held my hand and Mary has
been the to answer there for my computer guestions,

Thanks 1o ail of you.

Ted



Accelerated Cashflow Solutions
=

10230 Exthner

Wichita, HS &73040
Cefice: (316] V29-6610
Toll Free- (877) 427-01329
AscefUnshes Sol & polcom

Jamuary 3, 2001

Mr. Lenny Welch
American Billing Systems
13809 Research Blvd.
Sunte #7035

Austin, T 78730

Dear Lenny:

I just signed my first PAC contract of the New Year. | hope this 15 a good sign, Itis with
a booking agent in Pennsylvania. Patience and persistence finally paid off on this one.
We first contacted him in September of last year and have had countless conversations
and mailings since then. And even though he has signed up for PAC, my work i1s far
from over, 1 think he will need contimuous coaching in order to get him to promote the
service to his clients. But, once he signs up his first user, I'm sure he'll be hooked,

This is certainly a happy new year so far.

Sincerely,

=

‘i/ oo 18
.._7"":* J'Jﬂﬁ'*" /&E(d’—z/’-t.-
Lirida Neifert, CCFS
Director of Marketing & Client Services
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NNOVATIVE CASH FLOW SOLUTIONS

May 13, 2000

Mr. Lenny Weich

American Billing Systems, Inc.
13808 Research Blvd

Sue 705

Austin, Texas 78750

Dear Lenny:

It is with great pleasure that I'm writing this letter to tell you that | signed my first
contract yesterday. Exactly four weeks to the day since | graduated from my
training class in Austin, |'ve tried to diligently apply what y'all taught us, and
guess what, it works!!

| will be providing the Patient Payment Plan to an oral surgeon less than 10 miles
from my home. | originally staried marketing to several types of businesses in
my community with & mailing of only nine letters. | got my initial appointment out
of my first mailing. | would have signed the conftract a week earlier, but the office
manager was out for a week.

| followed up my original letter with a phone call three days after it was mailed.
She was anxious to see me and learn about PPP. At my first appointment, | took
the Patient Payment Plan notebook provided in training and basically went
through it with her, | also brought along a sample of the service agreement we
would enter into and an application form the patient compiletes. She said they
had a staff meeting the next marnina and =he would present it to the doctor than
She also said she had been looking for another vehicle to collect payments and
she thought this was it. That morning they had seen ten patients and she feit
three of the ten would have been good candidates for PPP, This was Tuesday
afternoon and we set another appointment for Friday moming

| spoke with her Thursday afternoon to confirm our appointment and find out the
number of employees in the office (so | could take enough donuts). She told me
then they were going to sign the contract and emphasized she was counting on
me to help her with this and make it work. Well, if | could do a cartwheel, | would
have done one right then and there in the office of my full-time job

L LICENMSEE OF AMERICAN BAILLING SYSTEMS, LML



Monty & Colbert Billing
Congultants

August 17, 20000

American Billing Systems, Inc.
13809 Rescarch Bhvd,

Suite 703

Austin, TX 78750

Dear Lenny,

We are so excited to tell you that we just signed our second account. This time we
signed with a veterinary clinic, We have found that the more face 10 face contact we
make with the potential clients the better. The office manager i= going to send out the
release forms with all of the invoices for this month, We are going to help her collect on
new and past due accounts, Again, patience was something we had to enduare, It took
exactly two weeks from the time we left the contract with the doctor until we picked it
up. We are charging their customer a 3% service charge hased on the amount of each
drafi. We feel this will be a great sccount for us.

Sincerely, Sincerely,

#F

Sy (Ve 4 'Ef"-

Jennifer Monty Tammy Ja Colbert



Patrick Phillips

From: Patrick [patrickp@chartar.nel]

Sent: Tuesday, November 05, 2002 8:53 AM
To: Halan Parker

Subject: Dennis C SUCCESS STORY

Tos LENHYHEAMERICAMBILLING.COM
Subject: S0CCEES STORY

LEHNY,

A3 you are sware, i became an offieclsl ABS licensae ln 10401, I am located in Central
Berth Carolina and was laid=off from a 22 year caresr wikh a MAJOR Tinancial institutloh.
1 had a year's sevarance to work with and figured that with the sutatanding systama that
ABS provided, 1 could easily use the upcoming year te bulld a nige income.

The months after Oeteber seemed to start going by guicker than when I was employed, and
despite & lot of effort I could enly sign wery =mall olients that utlilized the Pre-
Rutharized check drefting en & limited basis. I was only charging Z2.00/draft and by March
of this year, I had 5 elients but only billed them for appx S100-3150/mo.

My attitude went Tsouth” amc I remember thinking that * this business 18 not for ma" znd
began looking ln the want ads for & "real' job.. About Joly of this year, I had 2 long
oonversation with you énd I was totally down inm the dumps. You pushad me to get back up,
get back out and stay positlive and I was shacked to find that my attitude and my self-
doubts ware all HUGE contributors to my lack of success to dats.

Well, in lste September, I signed the largest health care proviger in Kake Foreat!!llll]
They have 4 Doctors in the practics and I will ba gending their patient statements
baginning 11/1/02, they send appx 750 piatemsnta per month end I will be gettlng
1,00/atatement [(plua they will pay the pastage cost)

Incoluded in the package l= Collections for 10k of amount palleckad land they hawe & HUGE
delinquant basel and Pre-Authorized check dreftingl!il

We have also talked about my handling their claims at some point in the VERY near future.
they file over BOO claima/mornth. Even #°2.00/clalm, think of that potentiall this client
when coupled with my other smaller gclients have really increased my cash flow potential

to a point whera I pow look forward to What this business has Iin store for me. Think &bout
what is gaing to happen just by assccistlon with thia lsrge prasticel

Other providers will take their lead.

T am not where I will snd up but thanks to you and your continued support and
encouragement (not to mention your technical knowledge of your systems) my futus= le
bright. I thank God Lernmy far placing you in my life. By putting him flirst, contcinoad
warking with yeu, and staying poaitive, I will reach my income geals ubilizing the
EXCELLENT syatema provided by ABS.

=Pennis £
Horth Cacolina

Do you Yeheo!?
¥1 Web Hosting - Let the sxpert host your web site



Patrick Phillips _

From: Lenny Weich [lennyw@americanbilling com]
Sent: Wednesday, August 07, 2002 328 AM

To: patrickp@charter net

Subject: Franek testimansal

PiChecked: true

PICheckedDate: B/TI2002 9:15:48 AM

PIiMessagelD: COOAD1D01-8D74-4F53-BECD-A4B201

Lenny Walch
bDirectar ¢f Support Servlicea
mamerican Billing Systems, Ing.

----- Griginal Message————-

From: Efficient Busziness Sciutions
[mailte:efficient business solutionefhotmall.com]
Sent: Tuesday, August 06, 2002 6310 PM

Toi lentiywdamericanbilling. com

Subject: update for EBS

Lanny,

Hope all is well, Kimberlay, my wife, mentioned to me that I shou.c WrElte you with a brief
summary of what all we have get geoing since getting the ABS packags pf sarvices, So here
is our & month run doWl. ..

After getting the advertising materials, which are so professional noons knows whe &rs. an
at-nome business, we pursued our contacts leading with the FPF allowing for a way Lo get
in the doar te 3 doctors offices. Since the PPP costs the doctors in effect 50, its great
way to get in the door and eventually set yourself up for more services, Ali thres of the
Anctors now ise PPP and our medical cleims filing servicea! We have slowly but gurely
looked to find that perfect asscciate to find us more doctora &3 well and have had fothing
but positive responses from the family and friends we mentlored this cpportunity to.

Efficient Business Solutions
12400 Hwy 71W Ste 350-113
Au=tim, T 7734

{281) 966.1661 fan

ebsBauskintexas . com

Your Billing, Invoicing and Cash Flow Consulting Specialiat!

M5H Fhotos is Lhe sasiest way to share and print your phoLos:
http:;fphatgs,msn_cnmfsuppnrtqu:ldwide.aspn



Patrick Phillips
Subject: FW: Franek testimonial

PiChecked: frue

PiCheckedDate; B/7/2002 81548 AM

PiMessagelD: CDOAD191-6074-4F53-BECD-A482D1
—====Original Massage—===

Frami Efficient Bosinass Solutions
Imailtarefflcient business solutlonsBhotmall .com]
Sent: Tuesday, Augusc 08, 2002 &:10 PH

Te: lennywlamericanbilling.com

Subject: cpdate for EBE

Lenmy,

Hope all is well, Kimberley, my wife, menticned to me that 1 showld write you with a brief
summacy of what all we have got going since geiting the ABRS package of serviges. So hare
iz our & morth ron down. s

After getting the advertlsing materials, which e&re 5o professional noones knows We ars an
at-home business, we porsued our contacts leading with the FEE allowing for a way to get
in tha doar to 3 doctors offices. Since the PPP coats the doctors 1in gffect 30, its grear
wWay. to get in the deoor and eventually get yourself up for mpore services, A1l three oi the
dectora now use PP oand our medical claims filing servicea!. We have slowly but surely
looked to Find that perfect associate to find us more doctors as well and have hed nothing
but positive respenses from the family and friends we meationed this oppertunity to.

Kim's previcus office management skille has also been put to use with a steady atream of

ponsulting work, &ll gainad thréugh the advartiaing brochures and CO0's provided from ASS.
Even though none of the ABS material mentlons cofisulting, we just tell them that we offer
thas ‘a5 well and they always bitel

One example of how effective the servicés we provide are is the following: 5130,000
production a month dogtor was collagting araund 576,000 & month bafore we shawed Up.

After implementing both the PPF and alectronic plaime he is collecting nearly 100% of his
productien with enly $1576 not cellected last monthl He has nearly §100,000 en PPP.and is
getring paid anywhere from 8-15 business days on the wast meiority of his lesurance claimsa
as opposed to the average of 60 days before EBS and ABS showed op.,

This doctor new has us saming down in the next Z weeks to hava a et lng with 3 gther
doctars in his areal
Can you ssy freebles?

Thanks for your help and is there a way To getting &an ABS printing press in our houss, I
cant keep the ABS adverrising materials?

Thanx Again,

Matthew/ Kimbarley Foanek

Efficient Business Bolutions
12400 Hwy 71W Ste 3350-113
Rostinm, TE TET3E

{EELY 96E6.1ER]L I8k



spsfaustlritexas.com

Efficient Business Salutions
12400 Hwy TIW Ste 350-113
Austin, TX TET3H

(281} 9ee.lcel fax

gbsfaustinteias. com

Your Billing, Inwveicing and Cash Flow Consulting Spscialistl

MS5K Photoz Lo Che easiest way te share ans print your photosa:
http://photos.msn, cam/support/worldwide. aspx



1048 County Road 6711
Natalia, Texas 78059
{210) 414-6476 mobile
(830) T00-0517 fax/ph

P RESE &o@E

Cash Flow Solutions

Aupust T, 2000

American Billing Systems, Ine
| 3809 Research Blvd, Suite 703
Austin, Texas T8750

[Jear Lenmy:

[ arn s little lote sending this b, Tetendsd the triming class the middle of June and my {irsi account carme
somewhat easy on | July, & | knew the person. It is & security company and they are offering PAC 10 their
monitored costomers &5 well 88 10 new Cusiomers whi cannot pay evervthing wp froat for an installstion. This
client has had several extremnely slow paying customers. PAL rakes away the warry of being paid on titne and
the client is now much more inclined (o extend credit

| was very unhappy in my job with the govemsent and loakiig for something else. About 8 months ago, |
eniralled in & home study course for Medical Claims and Billing. Then | heard about ABS on the radio and at
the end of May, | attended an aftermpon seminar. | was so exciled about the potential of this business | called
my husband and twld him he just had to come back 1o the evening seminar and hear all about this. Well, he
went to the evening seminar but wasz o Ltk skepiical. Our speaker informed us that if on the Last day of
training we still felt this wasa't for s, all we would be out woald be the cost of the hesel and feod provided
during our stay (which | must say was excellznt). We sttended the mid-Tune training and by the time Friday
rolled arcand. hie wos a3 hooked as 1 was,

| quit my job with the government mid-luly to actively pursue this business. I'we been tempaearily side-
tracked perting the quanterly reports fut for my husbands company, then Vacation Bihle School thit I"ve not
heen able to devote a kot of time to my business. | plan 10 siar beating the pavement when I get back from a
24-year reunion back home the week after next, 1 have already morketed some friends and family back home
and may have a couple of clients walting there fior PAC ns well.

| cinriot thank the folks ot ABS enough for this oppeeunity to break out of the very stressful, unhoppy rut L
had found myself in. Only 1 can determine what will happen now with the help of the Lord. | truly feel like
He his besn in this with me every step of the way.

{For the free marketing materials, could | please have some of the Patient Payment Plan brochures? I you list
this on the website, could you sign it just Senja K7 Here is one af my temporary business cards mtil | decide
whet other services T intend o offer, )

Sinceraly, J
B
Sonja . Koons

Cash Flew Consultant

S L e ey R W R R | e R R BB om w B o= &

Tncreave Your Bottom Line



frm:vﬂﬁsﬂ Cisw Fiow 5::;:!?;::#5

13522 Mercury 5. #2 = Dmaha, NE 63134
Phone: (402) 933-0083 = Fax; {402) 933-0063
werw, sireamlinedoashilog. 2am

September 18, 2001

Success Story £] -PAC ol AT
Dear Lenny,

We aitended orientation last summer 2000, Both my partner and 1 were fully emploved, and the
plan was for me to market the business, with the intentions of slowly weaning away from my
employer, | began by making cold calls (late fall) to medical practices, and found myself with
huge call reluctance, as | found that doctars were not eagerly waiting in line 1o sign up for my
services T often was getting shut down by the gatekeeper, so. | decided to mail some press
releases, send some of the posteards, and fax broadcasts. | focused more of my time getting
“networked” and also joined the Chamber of Commerce right away. | took the appropriate steps
10 get in the Yellow Pages, which was due to come out in 6 months. | made a promise to myself
to hit it hard after the holidays, procrastinating all the way. Lenny and Jason were very helpful in
keeping my questions answered, 1 would sometimes call every day, sometimes more than once &
day, and was thinking they were probably wondering if T was ever going to close a deal, I'm in
the Midwest, and it is conservative here, and people were not just waiting in line to sing on for
iy services. | felt it might give me more confidence to try to make contacts by referrals or
friends that might benefit from any of my services

A past co-worker and 1 had lunch, and | told him about my new business, and he was intrigued. It
just so happened that his father, brother Pat, and & partner had just built a golf course. [ had met
his father and brother before, so | decided to contact them Pat was willing to meet with me in
February, and he shared that they were trying to find a way to increase their golf memberships,
and also had hopes of adding another 2 holes in a year or so. This of course, would be depending
on their cash flow. It is a small operation, they are limited with administrative help, and they
were only selling memberships as 4 lump sum investment so they would ot have to much
paperwork to hassle with, 1 asked him if he ever considersd offering a monthly option, making it
more affordable to members. Offering a monthly option, might make it more affordable for
people to sign up. 1 convinced him that by offenng this “option™ 1o his members, he could even
pass the cost to them, and 1 was certain that it would still be attractive 1o potential members.
After he gathered the information from me, he had 1o approach the board to get approval (but
reacted positively about it). The board decided without a hitch. that this was the way to go. L had
a signed service agreement on March 21°_ and they are excited about this. Their monthly
newsletter now states, to “ask about our monthly payment plan.” [ began drafting checks in May
The numbers are small right now, but the interest is catching on. 1'm confident that once it comes
to renewals for those who initially paid lump sum, these members will roll over to PAC also.
ironically, I was informed a month earfier that the branch office I was working at was being
closed, and | was being laid off, effective immediatelv. We were given a whopping 2 weeks pay,
Being the primary breadwinner in my family, | was now forced to either get it going or go
hungry. | was both nervous and excited at the same time. L]

W Sopcfaiize v mpraving Cash Fiow For Your Susiness
o



CASH FLOW TECHNOLOGIES

“Carly Flow Sofntions Fop Youe Cadle Flow Problems"
P.O, Box 258
Tipton, PA 16684
Bl4-684-5643

Email: cashilow @uplink.net

Dear ABS:

1 goumy first sccount (July 20000 Twent for my Lraiting at the ead of March and began starting o
generate business wwards the end of April. 1t wok me u linke fonger for my finst account because | had o
It of ehnllenges ahzad of me,

My husbane | came home from iraining on a Ssurday, we wld cur family late that aight thaewe were
moving. and then moved that following Saturday, My husband is 2 self-employed camenter and e had is
schedule already honked for the summer, | moved with my 28-year-old dasghier to stanl my new busingss
and my husband remained at our othor houee 1o finzsh his wark for the summer. I moved becauso we
decided it would be bost for me (o stert my mew business a1 our new lncation insiead of startmg 1 ansd thest
having to move my business in about 5 moaths, This & where miy challenges began | moved 1 o new
wrew; § didni't know my way around 10 answheres; | didn’t know any businesses in the area: 1 didn’t know
ANYONE lot alone have o “warm market”; and | didn't know anyone 1© baby sit imy dasghier while | went
vt 4 get business. But [ had & goal and 1 was determined to achieve it! My goal was moal least huve: a
start this summer with my buginess, That way when my husband moved with me a1 the end of summer, we
woatlel 42 least have some income i make the ransition smoother, | met my personal goal by geteing my
first goeoum!

ince 1 it not have & “warm market”, | decided | would start by sonding lefters th doctor's offices. 1 used
The Yellow Pages and T wosld pick out 10 practices fo eontucl. [ would then call those offices, ask for
their business hours and dsk for the name of the office manager. Then [would send oul a lener along with
pome brochures and a markeging flyer to the attention of the office mannger. The following week 1 would
fellow up on my letier by visiting the practice and Iry to obiain an appeintment with the office manager 1o
come back to cvaludte the practice. My firs set of leters and contacls give me an appointment W 4o bBrack
1o evaluste the practce. My second set of leiters also gave me the opportunity 10 i bizck g evaluate ihe
practice. | was then sble o give those two proctives & propasal for the Electranic Cluims Filing amd the
PPP. One of thess practices signed the contract for the PPP! This prectice is curnently sending out 500
(000 invoices & month, They srea't sure yee i thiey wisnt me 1o filke their claims electronically (Eheey amet mod
currenily filing stectronically), but the with the PPP | have my “foo in the door™ Actually, the anly reason
I hael the opportunity 1o even present a proposal with the elecironic claims filing iz beeunse of the FPP. The
PPP gave me an opporiunity and an edge that | woold nos otherwise have had if I didlsn't have the FPE
prograreio offor

This is only one account for now, but it is a stars. | have had such success in my imarkating thot | am sery
pleased with the results. 1 will keep marketing mysalf 10 gt moes accounts. | hive another se1of leners
already in the mail und | will be following up on ther nexl week. | am very glad | wenl o the raining i
Texgs! Withoot that training and the kelp of Lenny, 1 am not sun: whist | woukd be doing. Well, I raks tha
back: 1 know whet 1 would be doing.... NOTHING and 1 would be ssre o fail tf 1 had wricd this on my awn
without ABS help.

N Jilie Anne Spencer
Cash Flow Technologies



IBS, Inc.

208 Hillside Avenie West Des Moines, 1A 502635
Phione: 513-2335-5436 Fax: 5133355436

Tuly 14, 2000

American Balling Sysréms
A'TTH™: Lenmy Welch

| 3809 Ressarch Blvd
Austin, TX TET0

Drear Lenny,

[-am writing you this letter to inform you that I have landed my frscaccount, 1 was pleasantly
surprised 1o find out how cosy it was after leaming the sofiware,

After my wife and | had completed the training for the software [ called Jason Hayes with ABS
and he provided me with & list ol dectors in my ores that were siill filiag paper cluimes, Twe days after |
had recaived the list and staried ealling the docters T had my Arst appodntment, and 8 week after that | had
my [irst clicm!

My appoirtment was to offer our electronic claims filing service, | thought my appointmgit was
with an optomaetrist, but it ended up being with the owner of the vision center. [ went through with my
presentation with the marketing inaterials thal ABS had supplicd me. Afiér the appoiniment [ et my cand
becanse the owner wanted o think aboot the informatbon that | had et him, 1 catled him two days later
and he mformied me teat he would fike 10 sign wp for our seryvice. but not just the one vision center, he
wantzd ws to do the glectronic cfoims filmg for all foor of his vision ceniers!

The support staff a1 ABS kas been wonderful, After Joson had suppled me with tha list ol doctors
Jamelle Johmion helped us get up and running with the electronie claims filing process. Help was just o
phone call away if we ever needed it!

| weill ncdmit that when [ first invested in this opportunity | wis 4 Bitle scared, bt sfier realizing the
potentinl Fam very glad 1 did. T goess the biggest perk with ABS iz that | own my business, but [ am not in
pusinzss alone! ABS is thers to support and help me and 1 65 just a phone call away, | want 1o be
successfil and ABS wants my business to bs & sucoess.

Sincerely,

DD

Drirk Drxoa




